FLETCHER & REICHEL REAL ESTATE

PURCHASING CYCLE (RESIDENTIAL)

RESEARCH THE MARKET:

WHILE HUNGARY IS CONSIDERED TO HAVE GREAT GROWTH POTENTIAL AS AN
EMERGING MARKET, BE SURE THESE ARE IN LINE WITH YOU INVESTMENT EX-
PECTATIONS. ANNUAL YIELDS ARE TYPICALLY BETWEEN 5-7%, WHILE CAPITAL
APPRECIATION IS BETWEEN 8-12% PER ANNUM.

CHOOSING AN AGENCY:

COMMUNICATION IS VITAL. YOUR AGENT IS YOUR AMBASSADOR, MAKE SURE
THEY SPEAK YOUR LANGUAGE WELL. A GOOD AGENCY SHOULD OFFER A VARI-
ETY OF COMPLEMENTARY SERVICES (MORTGAGES FOR EXAMPLE). A GOOD
AGENT SHOULD HAVE A CLEAR UNDERSTANDING OF THOSE SERVICES, OR BE
ABLE TO OFFER GOOD ALTERNATIVES IF NOT PROVIDED. A GOOD AGENCY
SHOULD OFFER A VARIETY OF PROPERTIES AND BE COMPETITIVELY PRICED
VERSUS THEIR COMPETITORS. THERE IS NO CENTRAL PROPERTY DATABASE IN
HUNGARY, THEREFORE PROPERTIES ARE OFTEN LISTED WITH MULTIPLE AGEN-
CIES. LOCAL AGENCIES NOW PROVIDE SERVICES IN BOTH ENGLISH AND HUN-
GARIAN, AS A MATTER OF COURSE. UNLESS PROVIDING SERVICES IN AN ALTER-
NATE LANGUAGE THERE SHOULD BE NO CHARGES FOR THIS, AS AGENCIES RE-
CEIVE THEIR COMMISSION FROM THE SELLER, NOT THE BUYER.

SEARCHING FOR/SELECTING A PROPERTY:

TRY NOT TO VIEW MORE THAN 5-7 APARTMENTS PER DAY. ANY MORE AND IT

REAL ESTATE SOLUTIONS BASED ON

SERVICE AND SIMPLICITY

WWW.FLETCHER-REICHEL.COM









